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Disclaimer — Forward Looking Statements .._UKf

Forward Looking Statements

This presentation contains certain statements which constitute “forward-looking statements”. These statements include, without limitation, estimates of future
production and production potential; estimates of future capital expenditure and cash costs; estimates of future product supply, demand and consumption; statements
regarding future product prices; and statements regarding the expectation of future Mineral Resources and Ore Reserves.

Where lluka expresses or implies an expectation or belief as to future events or results, such expectation or belief is expressed in good faith and on a reasonable
basis. No representation or warranty, express or implied, is made by lluka that the matters stated in this presentation will in fact be achieved or prove to be correct.

Forward-looking statements are only predictions and are subject to risks, uncertainties and other factors, which could cause actual results to differ materially from
future results expressed, projected or implied by such forward-looking statements. Such risks and factors include, but are not limited to:

+ changes in exchange rate assumptions;

» changes in product pricing assumptions;

* major changes in mine plans and/or resources;

« changes in equipment life or capability;

» emergence of previously underestimated technical challenges; and

« environmental or social factors which may affect a licence to operate.

Except for statutory liability which cannot be excluded, lluka, its officers, employees and advisers expressly disclaim any responsibility for the accuracy or
completeness of the material contained in this presentation and exclude all liability whatsoever (including in negligence) for any loss or damage which may be suffered
by any person as a consequence of any information in this presentation or any error or omission there from.

lluka does not undertake any obligation to release publicly any revisions to any forward-looking statement to reflect events or circumstances after the date of this
presentation, or to reflect the occurrence of unanticipated events, except as may be required under applicable securities laws.

Non-IFRS Financial Information
This presentation uses non-IFRS financial information including mineral sands EBITDA, mineral sands EBIT, Group EBITDA and Group EBIT which are used to

measure both group and operational performance. A reconciliation of non-IFRS financial information to profit before tax is included in the supplementary slides. Non-
IFRS measures have not been subject to audit or review.
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Business is Mineral Sands I &S0 b= 5 .._u.(/f

« Activities are centered on Mineral Sands — no distractions
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« Track record of delivering on promises (projects)
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* Dependable partner with a strong Balance Sheet
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«  Committed employees
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Reliable Supplier Today PIAE o Se R N 5 |Luz

* Certified as complying with ISO 9001: 2008
1B 771SO9001-2008\ 1iF

* All product shipped in last 12 months in conformance with specification
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«  Offer full range of TiO, feedstock grades and zircons for all applications
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«  Warehouse network reduces risk to customer - less reliant on shipping
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* Inventory of HMC ready for supply response
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Investing to Supply You Tomorrow 7 fseptrima .._u.(f

« Pipeline of organic growth projects (Balranald, Cataby, Hickory, Aurelian, Eucla)
TEHTHRAHESAIE (Balranald, Cataby, Hickory, Aurelian, Eucla)

« Continued global exploration when others cutting back
AREAE R TEIER - AL AT T A

* Re-acquired Puttalam tenements in Sri Lanka
T 8 B 2 R EYGRSPuttalam FH 5747

« Joint venture with Vale in Brazil
EEAERIKAIBRHIE T

BALRANALD HICKORY AURELIAN SPRINGS EUCLA BASIN
Murray Basin, New South Wales Virginia, United States North Carolina, United States South Australia
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Industry Context - Robust Demand Long Term | uka

Urbanisation Consumption based growth Array of applications
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ZIRCON =)  ceramics, range of chemical and consumer applications
TITANIUM DIOXIDE =) pigment mmmp  paint, plastcs == coatings
MINERAL SANDS mm)p Mid-to-late cycle demand characteristics; consumption/GDP related
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Increasing Array of Applications T kmR HH5 1Luka

Zircon Applications
Catalytic converters

Nuclear fuel rods

Oxygen and pressure sensors

Fibre optics

Electrical motherboards and capacitors

HHHINLF
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Titanium Dioxide Applications £kEYNFH

3D printing applications SDFTENRN
Desalination plants mKRAET
Offshore oil and gas components B LEMSAN:
Power plant cooling systems N VES SRS
Aerospace / defence fnze/E s
Nanotechnologies PRFHY




Industry Context and Dynamics

VHM Grade / Medium to longer term

supply challenge

Assemblage decline

* Global decline in * Limited known high quality

VHM/ assemblage deposits

characteristics S ST
SR LT EMBELEN RRAR
e

« Poorer resources, often in
higher risk jurisdictions

* Increasing trash — AR A EEESK,

adverse to VHM L

component FEHVEFEX

Y- AT ETY)

A 2H % 4y * Supply issue in context of:

* increased intensity of

« TiO, abundant but demand (e.g. pigmentin

higher sulphate China)
iimenite assemblage =R sk (A1 EER
“EIEEIRHEE SR B#)

BRI S8 « Urbanisation 1t
« Zircon and rutile
credits critical to
project economics
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« Consumerism ;E%¢

 new applications Fri

» Technical challenges
of new supply

FEDIATEC AP

Maturing ore bodies /
fresh capital required

Major players operating
within mature ore bodies
B3IV e S
RHITIEE

Significant capital
required to sustain
production levels and
bring on supply to meet
market demand over
medium term

REAR VAU 4o
KT, BEREN T 1%
SRR

Shareholder return
consideration
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Higher prices
required to

incentivise supply?

* Nature of declining
grades and
assemblages -
challenging
economics
FRMERE AT
BRER 2T

* Costs increasing and
jurisdictional
challenges more

pronounced
R EFHROBR BAYE
FERHk
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Rise of China —
sulphate and
chloride pigment

» China’s consumption of
TiO,is expected to
continue growing
P E S LR
ENhEK

Production to date
predominately sulphate
BIIEE EA T2
R

China chloride pigment
industry encouraged
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Requirement for
imported feedstocks

EEHOFR

Higher grade feedstock
imports/ilmenite for
domestic upgrading
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Mineral Sands - Major Deposit Discoveries ¢
bl 25 - Bk B ik ILUKA

*  Major players operating within mature ore bodies.

Tellnes (Kronos
~Titania)
di overed 1954

Vilnohirsk
Irshansky
discovered 1951

Rio Tinto (QIT)
Lac Tio
discovered 1946

lluka Virginia
1990s

1990s

Sierra Rutile
Kenmare
2001 CRL North
Stradbroke

Rio Tinto

lluka
Capel 1950s
Eneabba 1960 lluka Murray
Basin deposits

Rio Tinto
(RBM)
970

Namakwa 1990s
AVAL

Jacinth-Ambrosia
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Industry Grade and Assemblage Challenges ¢
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HM Grade
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Mineral assemblage in resources
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Current Operations Active Investigation Limited Information
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Potential Supply

Source: lluka analysis
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RZ Assemblage

Trash
mmm Sulphate limenite

Chloride limenite
mm= Rutile (ang other high grade TiO,)
N Zircon

== Combined RZ in HM (RHS)

* Trash component in Heavy Mineral grade increasing

B YT HIERYIEEBIE BT

+ Valuable Heavy Mineral Grades declining

BIMENEN YIS RAE T

+ Zircon / high grade TiO, assemblages reducing
IR F N A LS BT TR
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Increasing Supply Chain Risk and Cost ¢
{157 7% o A4 XL 6 R0 25 FR A BT 0 ILUKA

TiO, units produced (2020 Forecast)

3

South
Africa ' Australia

13% . 19%

1
IHS Political / operational risk f
1

Insignificant / low 1

9 / I

Medium 1
High / extreme r/ '
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Source: lluka and TZMI (2011), IHS Control Risks (June 2013) 12



People and Product Closer to Customers
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North America

US operations
_ OnDeleware

~ Virginia
Nashvillee
Jacksonville ® Raleugh

Operations

() Mining and processing facility

Sales and Marketing

O Warehouse and small lot

distribution facility Rio de Janeiroe

@ Corporate marketing
exploration offices

Exploration

Other asset

)i[

Amsterdam

Netherlands @

Belgium O

Spain O

Europe

China $ aifbdao

o Shanghai

Dubai oOZhENjiang

Surat India Xiamen
o Ho Chi Minh City
i ® Vietnam
Sri Lanka
Malaysia
Jakarta®
Indonesia
Mining .
Australian
Area c,; operations
Durban =
Perth
. Basin @) Eucta o
Basin 3
Murray ®Melbourne

Basin
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lluka Marketing Team BE#xRtHizE8HBA ILUKA

ILUKA
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Adapting to Better Serve Our Customers
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Split activities by product to enable laser focus on each sector

B il o A R AR B T2 Ml

Recruited experts from industry
BETIMNE3H

Multilingual sales and support team

ZIEEHIHE SRR
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Recognise Need for Innovation ¢

MIAGIHTHYEE K ILUKA

«  Supply side — Technology for Resource to Reserve conversion

R 7 - R R TR R i &

« Demand side - Champion for Zircon Industry Association, Metalysis, Acid Soluble SR
R E-HHIP SR 2s  Metalysis, BEBTE AEE L0

* 8 new products launched in last 18 months

1121840 A B 8 #r i

« China Technical Centre

FEBAF L
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lluka China Technical Centre jBE#Z-kFEHE A T, |Lu2

« Capability to service both TiO, and Zircon customers
BRE DR Z SR RIEE D E PR IR S

* Full-service laboratory with chlorinator

SHEARS LR =R EAE(LF

« Chinese and international experts

PEMEFER

* Located near Shanghai
£ EEHha

* Opening 2015
20155 EH
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lluka Resources Limited BrE&EIFEARAE]

For more information contact:

Matthew Blackwell, Head of Marketing — Mineral Sands
matthew.blackwell@iluka.com

www.iluka.com
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